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College City Realty is pleased to offer the availability of 1.33 acres +/- at the intersection of
Rice Mine Rd NE (20,000 VPD) and Old Colony Rd.(10,000 VPD). The 1.33 acres +/-, consists of
325 feet of lot frontage and 295 feet of depth. Build to suit opportunity’s are available for
strong credit rated users. This is the last opportunity to develop at the intersection of one of
Tuscaloosa’s fast growing areas. The property is situated amongst other retailers such as
Publix, McDonald’s, CVS, Regions Bank, Bryant Bank, Circle K, Taco Casa, Spirits Wine Cellar
and many others medical and professional ofﬁces. There are an estimate of 24,884 people
living within three miles of the property with an average household income over $107,746
annually. Also located within three miles are Northridge high school, Northridge middle school,
Verner elementary, North River Country Club, Ol’ Colony Golf Club and Sokol Park. The area is
Tuscaloosa’s fastest growing residential community in the entire county.

O

e

ntag

fro
5’ of

32

R
ny

olo
C
d
l

,00

0
d (1

D)

P
0V

COLLEGE CITY REALTY.com

DAVID FUHRMAN JR., | QUALIFYING BROKER
| 205-345-2400 x15
| rdfuhrman@gmail.com

| Lease Line 205-292-0873
| www. collegecityrealty.com

RETAIL MAP
Phelps
Activity Center

Rock Quarry Dr

VPD)

D)

,000
NE (20

d

,00

(10

e Rd

Co

in
Rice M

Alabama
Heart Care LLC

d
Ol

yR
lon

P
0V

N
ons

p
Loo

m

Com

DAVID FUHRMAN JR., | QUALIFYING BROKER
| 205-345-2400 x15
| rdfuhrman@gmail.com

| Lease Line 205-292-0873
| www. collegecityrealty.com

RETAIL MAP

KEY FACTS

80,971

28.1

Popula�on

Median Age

$48,403

2.2

Median Household
Income

Average
Household Size

BUSINESS

3,329

1 MILES

47,846

Total Businesses

Total Employees

INCOME

3 MILES

$48,403

5 MILES
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Median Household
Income

$29,523

Per Capital Income

$17,901

Median Net Worth

2020 SUMMARY

1 MILE

3 MILES

5 MILES

2025 SUMMARY

1 MILE

3 MILES

5 MILES

Population

2,321

24,884

80,971

Population

2,456

26,181

84,047

Households

926

10,108

32,048

Households

975

10,644

33,431

Families

551

5,810

15,109

Families

571

6,032

15,534

Average Household Size

2.51

2.38

2.24

Average Household Size

2.52

2.38

2.24

Owner Occupied Housing Units

549

5,714

13,841

Owner Occupied Housing Units

577

5,968

14,291

Renter Occupied Housing Units

377

4,394

18,207

Renter Occupied Housing Units

397

4,676

19,140

Median Age

35.8

34.9

28.1

Median Age

37.4

36.2

29.0

Median Household Income

$82,915 $66,802

$48,403

Median Household Income

$87,028

$70,221

$50,299

Average Household Income

$123,397 $107,746 $73,852

Average Household Income

$140,463 $119,29

$79,869
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AREA OVERVIEW

Tuscaloosa is a great place to live, work and play! Tuscaloosa has made
several lists lately and has been pretty hot in the press. It made Best
College Towns in America (49th by the website Best College Reviews),
Best Cities for Work-Life Balance (5th by personal ﬁnance site
NerdWallet), Most Affordable Mid-Size Cities in the U.S. (9th
according to The Simple Dollar, a website that focuses on personal
ﬁnance) and 22 in Terms of Small-City Growth in a recent study from
the personal ﬁnance outlet WalletHub.com.
Downtown Tuscaloosa is in the midst of unprecedented amounts of
growth in both the private and public sectors through multi-million
dollar reinvestments, which will only add to the appeal of this central
hub where you can live, work and play.
Tuscaloosa's Riverfront is experiencing its own renewal with
recreation trails, businesses, restaurants and the addition of the
Tuscaloosa River Market, which functions as both an event space and
seasonal local farmers’ market. In the spring of 2011, a 7,470-seat
amphitheater was opened along the riverfront. This state-of-the-art
facility hosts many major performances and community-wide events.
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Located along the banks of the Black
Warrior River in west-central Alabama,
Tuscaloosa is home to 99543 residents
and a thriving business community.
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MARKET OVERVIEW

The Tuscaloosa/West Alabama region is experiencing unprecedented economic development, driven primarily by growth at the
region’s largest employer, the University of Alabama, and largest private employer, Mercedes-Benz U.S. International, Inc. As the
region has grown, a shortage of retail has developed and a signiﬁcant number of shoppers are forced to shop outside the region.
The Chamber of Commerce of West Alabama, in conjunction with local government and the area’s commercial real estate
community, is actively recruiting new to the market retail to address this shortage. We want shoppers to have the opportunity to
“shop local” for all their retail needs and are conﬁdent our economy has the strength to make this additional retail successful.
There are a number of retail developments under construction now. Major developments along the McFarland Boulevard retail
corridor and downtown offer national and regional retailers attractive opportunities to enter the Tuscaloosa market. In addition,
there are ample opportunities throughout Tuscaloosa and Northport to join smaller developments, both new and existing.
Members of the Chamber’s professional staff stand ready to assist you in bringing your business to the Tuscaloosa market. We
can: help you get oriented to the region and the local retail climate. provide custom research and data to help you evaluate
potential sites. connect you with the local commercial real estate community. help you interface with local government oﬃcials.
connect you with other area resources you may need.
The entire community – from the Chamber, to local government, to area brokers – is committed to making Tuscaloosa an easy
place to not only start a business, but to be successful in that business.
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AREA ECONOMY
The greater Tuscaloosa area’s progressive business climate has attracted international attention and investment. With an
innovative public-private partnership in place, Tuscaloosa County has emerged as one of Alabama’s most dynamic economies.
The Tuscaloosa/Birmingham region is among the best places in the nation to start and grow a business, according to numerous
economic development and business sources including Forbes and Kiplinger’s Personal Finance magazines. Tuscaloosa County
and its surrounding area offer all of the components necessary for a business to succeed and grow.
With the University of Alabama, Stillman College, the University of West Alabama, Shelton State Community College, Bevill
State Community College and strong public and private schools, education is big business throughout west Alabama.
Healthcare also plays a signiﬁcant economic role. DCH Health System has two hospitals, DCH Regional Medical Center and
Northport Medical Center. The Veterans Administration Hospital is a large complex, and Bryce Hospital serves
mentally-challenged patients.
Approximately 30 percent of the non-agricultural workforce has jobs in government, healthcare and education. Sixteen
percent of the 95,000-plus non-agricultural workforce ﬁnds itself in manufacturing. Those manufacturers include
Mercedes-Benz, BFGoodrich, Nucor Steel, Johnson Controls, ZF Lemforder, Hunt Reﬁning, Westervelt and many others.
Automotive, electronics, plastic injection molding, steel, wood products, food products and chemicals are just some of the areas
of manufacturing in the community.
Tuscaloosa is also proud of its homegrown businesses. Large companies like Randall-Reilly, Fitts Industries and Phifer Wire
Products were born and raised in Tuscaloosa County and are prospering with nationwide reach today. Our retail trade is
growing and is concentrated in the cities of Tuscaloosa and Northport mostly, where more than 20 percent of the workforce
sells everything from specialty items to clothing to outdoor gear and sport utility vehicles. Construction, transportation,
ﬁnance, insurance and real estate also thrive in in west Alabama. Many of these are small businesses, the backbone of the
economy and more than 85 percent of the membership in the Chamber of Commerce. Tuscaloosa County has become an
outstanding investment opportunity for small business development and new business startups. In fact, the
Tuscaloosa-Birmingham corridor consistently ranks in the top 20 markets in the U.S. for entrepreneurial success.
Our strong major banks, credit unions and other ﬁnancial institutions have combined deposits of several billion dollars and
represent an exceptional base for meeting the needs of an expanding economy and growing community. Support for existing
business and entrepreneurs comes from a number of sources, including the Chamber of Commerce of West Alabama, which
has professional economic development ofﬁcials on staff. The Edge – Center for Entrepreneurship and Innovation and various
entities within the University of Alabama provide services to support commercial, retail, entrepreneurial and small businesses
throughout the region.
The Chamber can assist with strategic planning, technology development, training, site assistance, marketing and other
business-related initiatives. The Chamber also coordinates retail recruitment for the City of Tuscaloosa through a contract for
professional services with the Tuscaloosa City Council.
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